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April 15, 2026 
 
I’ve enclosed the best-performing videos and lead-generation emails we sent out 
for our clients last month. 
 
Here are your suggested topics and lead magnets for May. 
Suggested topics only. Custom topics are available. 
 
Real Estate Agent 
Lead Magnet: Request a Free Cash Offer 
Video #1: What remodeling projects provide the best ROI? 
Video #2: Do you still need to pay a buyer's agent commission? 
 
Real Estate Recruiting 
Lead Magnet: Download Examples of My Ads  
Video #1: How do I overcome my fear of rejection when prospecting? 
Video #2: What should I do if I'm too busy to call my leads back? 
 
Mortgage Broker 
Lead Magnet: Download My Home Buying Guide 
Video #1: What are my loan options to move into a nicer house? 
Video #2: Is it better to buy now or wait and see if interest rates get better? 
 
Property Manager 
Lead Magnet: Get a home rental price estimate  
Video #1: What should you do if your tenant does not pay the rent? 
Video #2: What are the proper steps to evict a bad tenant? 
 
Call my cell 402.515.5438 or email me frank@getvyral.com with questions. 
 
 

-​ Frank  
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Client Interview 
​

How David Brough Is Shifting His 
Marketing Plan for More Profit in 2026 

 
 

David Brough runs a 21-agent team in Fort Wayne, Indiana and closed 320 homes in 
2025. Zillow was his number two lead source for years until the cost to acquire a closed 
deal made it unprofitable. He dropped it in October 2025 and redirected that budget 
toward his 30,000-person database. 

In 2026 he's shifted to Google PPC, running buyer and seller webinars, and loading 
personalized drip campaigns into his CRM. "One out of three or four people coming in 
from paid leads are already in our database," he says. "Why aren't we just focusing on 
the people we already have?" 

David is a Vyral Marketing client. Watch the interview to learn how he's restructuring his 
marketing plan for more profit in 2026.​
​
Learn more: https://www.getvyral.com/blog/david-brough 
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Featured Work​
 

Featured Work: Macarena Rose 
 

 
 

https://blog.belizerealestateservices.com/ 

Macarena needed a better way to stay in touch with her database of past clients, 
sphere, and lead nurture in her CRM to increase her sales. 

Many of her clients are from out of town (she’s in Belize!) so it was very important for 
her to use video. This way people get to know her online before taking a call offline. 

We first built her an education-based video blog to communicate her value proposition, 
position her as the expert, and generate leads with offers for immediate response. 

Then, she sends out two helpful videos and one lead magnet a month to spike 
response. This is her optimized 36-touch database marketing plan.  

We do all the work for her - she just shows up to her video shoot and we handle it all 
from there. This way her content gets out with minimal time and effort on her end. We 
take responsibility for the whole process. 

https://www.getvyral.com/blog/featured-work-macarena-rose
https://blog.belizerealestateservices.com/


 

The results? More conversations with the right people that lead to more sales. And 
when she reaches out to ask for appointments, more people already know who she is. It 
makes selling easier. 
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