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August 1, 2025 
 
Here are the featured client marketing examples that worked 
well in July. 
 
Class is every Monday at 3pm EST to improve your results. 
Nick Waldner, who runs the #1 team in DC/Maryland for his 
brokerage, is instructing it with me. Register at 
www.getvyral.com. 
 
Enclosed are your two (2) suggested video topics and (1) lead 
generation campaign for consumers, property management, 
and recruiting in September. Custom topics are available. 
 
If you’re not a client, your first video is free. We interview you 
“talk show” style for 10 minutes using Riverside.com on your 
phone/webcam. We do the heavy lifting after that. 
 
Call my cell 402.515.5438 or email me frank@getvyral.com 
with questions. 
 
 

-​ Frank  

 

http://www.getvyral.com
mailto:frank@getvyral.com


 

Training Calendar 
Learn how to market yourself as a consultant and trusted advisor more effectively 
to your existing sphere/database (MST/Arizona)​
 
Aug 25 12:00 PM: Class #1: The System; Explained​
Aug 1 12:00 PM: Class #2: Building a Permission-Based Database (Step #1)​
Sep 8 12:00 PM: Class #3: The 36-Touch Marketing Plan (Step #2)​
Sep 15 12:00 PM: Class #4: How to Set More Appointments (Step #3)​
Sep 22 12:00 PM: Class #5: Filming Better Videos​
Sep 29 12:00 PM: Class #6: Properly Marketing Your Videos​
Oct 6 12:00 PM: Class #7: Generating Better Leads​
Oct 13 12:00 PM: Class #8: Including Vendors to Zero Cost 

Register at www.getvyral.com/system 
 
—---- 

September 2025 Topics 
Suggested topics only. Custom topics available. 

Real Estate Agent 

Video #1: Are we headed into a buyer's market?​
Video #2: Should I get my home pre-inspected before listing it?​
Lead Campaign: Join My VIP Home Buyer List 

Real Estate Recruiting 

Video #1: How do I present commission options to a seller?​
Video #2: How do I determine the best price to list a home?​
Lead Campaign: Watch My Office Tour Video 

Property Management 

Video #1: How do you conduct a proper mid-lease inspection?​
Video #2: Do I need to get my contractor lead renovator certified?​
Lead Campaign: Get a home rental price estimate 

See more at www.getvyral.com/topics  

http://www.getvyral.com/system
http://www.getvyral.com/topics


 

Client Interview 
​

How John Bolos Helps His Agents 
Generate Listings From Their Database 
 

 
 
John Bolos runs a 45-agent real estate team in Charlotte, North Carolina. After one of 
his top agents left the team due to a lack of personal brand support, John realized he 
needed to offer more value to retain high performers. That insight led him to expand his 
work with us, not just for his own database marketing (he's a client), but to proactively 
provide done-for-you database video marketing for his top six agents with our Vyral 
Marketing for Teams program. Here's an interview with John on how his team model is 
set up for success – you'll learn how he brings in newer agents working Zillow leads 
(under their strict accountability) and builds them up into successful listing agents 
generating their own appointments. “I want my agents to build their own brand, not 
mine”, he says. "You guys help my experienced agents do that." 
 
Watch with AI Notes: https://www.getvyral.com/blog/john-bolos 

 

https://www.getvyral.com/blog/john-bolos
https://www.getvyral.com/blog/john-bolos
https://www.zillow.com/profile/JBolos
https://www.getvyral.com/teams
https://www.getvyral.com/teams
https://www.getvyral.com/blog/john-bolos


 

Featured Work 

Featured Work: Greg Smith 
 

 
 

https://coaching.boulderhomesource.com/ 

Greg Smith is the broker/owner of RE/MAX Alliance in Boulder. 

He hired us to help him book more perfect-fit agent recruiting appointments by 
publishing helpful training videos to his warm agent list with our system. 

We built him a real estate agent training video blog and interviewed him to create two 
helpful business coaching videos and one lead-generation message a month. 

We put them on his YouTube, social media, and Apple podcast and promoted them with 
video emails, video postcards, and Facebook video retargeting ads. 

Greg follows up with the email clicks, leads generated from his offers, and any agents 
who reach out to him to schedule agent business planning meetings. 

“This has helped me get more meetings with agents”, he says. “When they show up, 
they know who I am and are ready to talk.” 

If you would like to do the same, here are our suggested agent recruiting topics. 

https://www.getvyral.com/blog/greg-smith
https://coaching.boulderhomesource.com/
https://www.getvyral.com/system
https://coaching.boulderhomesource.com/
https://www.getvyral.com/real-estate-recruiter


 

We interview you on your mobile phone to create helpful videos and then do all the 
editing, optimization, and promotion work for you for a flat rate. 

The goal is for people to see you as a relatable, competent expert - spending time with 
you online - so they are more likely to call you (or take an appointment when you call). 

Our typical client books 6 extra appointments from their existing database in the first 90 
days. We guarantee our work. 

Thank you, Greg! We're shipping you a complimentary USB condenser microphone 
today that will improve your sound on your next shoot. 

We'll also use AI going forward to make sure you maintain eye contact (even if you look 
away to read your script).  

 

https://www.getvyral.com/pricing
https://www.getvyral.com/guarantee
https://www.amazon.com/Razer-Seiren-Mini-Streaming-Microphone/dp/B08HH3FTYT?th=1
https://www.youtube.com/watch?v=5qdciBJOc2M
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