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I’ve enclosed the best-performing videos and lead-generation emails we sent out 
for our clients in January. 
 
Here are your suggested topics for March.  
Suggested topics only. Custom topics are available. 
 
Real Estate Agent 
Video #1: How do I know how much my home is worth? 
Video #2: Is the cost of housing finally coming down? 
Lead Campaign: Free Spring Home Selling Guide 
 
Real Estate Recruiting 
Video #1: How do I stay in touch with my sphere for referrals? 
Video #2: What should I post on social media to get business? 
Lead Campaign: Join our Team/Brokerage 
 
Mortgage Broker 
Video #1: How do you get approved for a home loan? 
Video #2: How do Veterans Administration (VA) home loans work? 
Lead Campaign: Download My Step-by-Step Mortgage Guide 
 
Property Manager 
Video #1: What's the best move-in/move-out checklist? 
Video #2: How do you determine the best price to rent your home? 
Lead Campaign: Get my detailed move-in checklist 
 
Call my cell 402.515.5438 or email me frank@getvyral.com with questions. 
 
 

-​ Frank  
 

 

mailto:frank@getvyral.com


 

Client Interview 
 

How Team Lally Closes Over 100 Deals a Year​
 

 
 
Adrienne Lally and Attilio Leonardi lead Team Lally, a high-producing real estate team 
that has closed over 100 homes a year for nearly two decades. After realizing their 
database was their most underutilized asset, they built a simple system to reconnect 
with past clients, centers of influence, and long-term leads using educational video and 
strategic follow-up. In this webinar, they walk through exactly how they export and clean 
their database, send a reconnect email that sparks real replies, publish two short videos 
a month, and layer in one clear offer to spike response. They also explain how they use 
virtual assistants to follow up and book appointments, turning video views and email 
clicks into real conversations with motivated buyers and sellers. 
 
Watch with AI Notes: 
https://www.getvyral.com/blog/how-team-lally-closes-over-100-deals-a-year-by-nurturing
-their-database-with-video 
 
 
 
 
 

https://www.getvyral.com/blog/how-team-lally-closes-over-100-deals-a-year-by-nurturing-their-database-with-video
https://www.zillow.com/profile/Team%20Lally
https://www.teamlally.com/attilio-leonardi/
https://www.getvyral.com/blog/how-team-lally-closes-over-100-deals-a-year-by-nurturing-their-database-with-video
https://www.getvyral.com/blog/how-team-lally-closes-over-100-deals-a-year-by-nurturing-their-database-with-video


 

Featured Work 
 

Featured Work: Shelby Campbell 
 

 
 

https://blog.shelbycampbell.com/ 
​
Shelby Campbell was already working with us for her mortgage business when she 
shifted her focus and needed us to help her market her property management company 
instead. After 20+ years in the business and personally owning over 100 rental 
properties, she knew what landlords and investors actually needed. She just needed a 
system to stay in front of them.​
​
We rewrote her messaging and refocused her video blog around answering the real 

https://www.getvyral.com/blog/featured-work-shelby-campbell
https://blog.shelbycampbell.com/
https://blog.shelbycampbell.com/


 

questions property owners ask. Video gave her a way to show up consistently, share 
what she knows from experience, and stay connected with people who already trusted 
her.​
​
Now, each month we produce two educational videos for her, write the blog posts, send 
the emails, and update her social media as part of her 36-touch marketing plan. 
Landlords can request a rental property valuation or book a call to talk through their 
options. It keeps the conversation going while Shelby focuses on managing properties 
and serving clients. 

 

 

 




















































